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General Strategy
(
Create 4 demos – 1 & 2) a returning user, 3) a new user, and 4) an administrator

(
Each demo is basically a linked set of HTML screens, with a single defined path.

(
The demo screens are adapted from the finished HTML, but populated with appropriate data, and linked as needed.

(
Only one link on each screen actually leads to the next screen.

(
Each working link not only brings up the next screen, but also brings up a small popup window explaining that screen – and explaining what to click.

(
Start all 3 demos from a menu screen, enabling the first screen in each demo to have a popup too.

Demo #1 – A Distributor Submits Sales Data for the Month
(
Scenario:  Jane Goodman from Children’s Pharmaceuticals has been using the Sales Reporting Website for nearly 3 months.  The distributor had a total of 3 sales in April that need to be reported.  The due date for the April sales data – May 10 – is fast approaching.  Therefore, Jane intends to log in today and prepare the April sales data.

1.
Log in.
2.
Add the first new sales entry.

3.
Add the second new sales entry.

4.
Edit the address of a physician who has moved.

5.
Add the third new sales entry.

6.
Correct a mistake in the second entry.

7.
Log off. 

Demo #2 – A Distributor Reviews Data from Previous Months

(
Scenario:  Jane’s supervisor has asked her to print out a copy of the Genentech sales data for February, which she submitted two months ago.

1.
Log in.

2.
Find the February data.

3.
Print out the data.

4.
Log off.

Demo #3 – A New Distributor Registers and Gets Started

(
Scenario:  Southeast Medical Distributors is a new Genentech distributor.  Rick Snyder of SMD has been assigned the task of the submitting the monthly sales data to Genentech.  Yesterday he received the information from Genentech that will allow him to get started.  Today he is getting started for the first time.
1.
Register.

2.
Add a physician.

3.
Add a second physician.

4.
Add a second location for the first physician.

5.
Add an organization.

6.
Begin adding sales data. 
Demo #4 – A Genentech Administrator Adds a New Distributor
(
Scenario:  Sally, a Genentech Administrator, needs to add a new distributor to the system, and to indicate which products the distributor is authorized to handle.

1.
Log in to the admin interface.

2.
… 
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